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News Advisory 

HP Helps Channel Partners Deliver Cloud with HP 
CloudSystem Financing and Roundtable Events  

 

LAS VEGAS, Feb. 19, 2013 — HP today announced the availability of financing for HP 

CloudSystem to qualified channel partners and their end customers moving to cloud.(1)   

 

Helping to simplify the cloud-adoption process for end-users, channel partners can now 

take advantage of financing from HP Financial Services to help customers quickly deploy 

a cloud environment as a total solution that comes with a single invoice.   

 

Bundling all system components including hardware, software and services into a single 

solution, HP CloudSystem financing can help reduce the large upfront cash outlays 

typically tied to purchasing the technology.  Flexible financing, services and developer 

resources can also help to further extend the value of HP CloudSystem and accelerate the 

move to cloud computing. 

 

For Denali Advanced Integration, one of the largest system integrators and technology 

resellers in the Pacific Northwest, having a better understanding of the changes required 

for supporting cloud was critical to meeting their customer demands.   

 

“Customers eager to leverage the benefits of cloud are moving away from buying, building 

and managing their private cloud data center, and toward outsourcing this function ‘as a 

service,’” said Chris Gerhardt, chief cloud strategist and chief technology officer, Denali 

Advanced Integration. “This fundamental shift in customer requirements has indirectly 

impacted our go-to-market strategy, which is now more focused on services integration 

and cloud enablement. Core to our strategy is the ability to offer customers a single service 

that effectively bundles the technology, financial and asset management solutions into one 

cloud offering. HP’s ability to provide this end to end is critical to helping us evolve as a 

business and better meet our customers’ requirements” 

 

HP Financial Services channel partner roundtable series 

The market realities associated with cloud are having a tremendous impact on the 

traditional channel market. More than 45 percent of the overall IT service delivery will be 

done through some form of cloud delivery model by 2015, and more than 26 percent of 

all cloud services worldwide will be supplied by technology partners by 2017.(2,3)     

 

Providing further support for traditional channel partners undergoing the business model 

change associated with cloud computing, HP Financial Services is making available a 
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series of educational roundtable sessions that are designed to help chief financial officers 

(CFOs) with their evolving financial strategies for becoming cloud service providers.     

 

The first of the executive roundtable sessions will be held today at the Global Partner 

Conference. The session will provide channel partners with an opportunity to better 

understand the various financial implications and considerations essential for effectively 

moving to cloud that can help drive future growth.     

 

“For many channel partners, understanding the multifaceted issues associated with a 

transition to cloud can be complex,” said Gerri Gold, vice president, Global Sales and 

Marketing, HP Financial Services. “HP Financial Services is committed to helping partners on 

their decision journey, and can provide the financial and asset management solutions they 

may need to succeed.” 

 

The CFO Roundtables are another step in HP Financial Services’ dedication to helping 

customers and partners on their journey to cloud. Other offerings include HP’s CFO Point 

of View and executive roundtables series for enterprise customers and HP’s program to 

provide up to $2 billion in financing for cloud projects. 
 

HP Financial Services is the leasing and lifecycle-asset management services subsidiary of 

HP.  It is the second-largest captive IT leasing company in the world and offers a full range 

of lifecycle asset-management and financial solutions for businesses. HP Financial 

Services develops financial solutions that can enhance clients’ ability to implement IT 

infrastructures that meet their needs today—and into the future. More information about 

HP Financial Services is available at www.hp.com/hpfinancialservices.  

 

HP’s premier Americas client event, HP Discover, takes place June 11-13 in Las Vegas. 

 

About HP 

HP creates new possibilities for technology to have a meaningful impact on people, 

businesses, governments and society. The world’s largest technology company, HP brings 

together a portfolio that spans printing, personal computing, software, services and IT 

infrastructure to solve customer problems. More information about HP (NYSE: HPQ) is 

available at http://www.hp.com. 
 

(1) Financing available through Hewlett-Packard Financial Services Company and its subsidiaries (HPFSC) and is 

subject to credit approval and execution of standard HPFSC documentation. Not all customers may qualify. 

Rates are based on customer’s credit rating, financing terms, offering types, equipment type and options. 

Other restrictions may apply. HPFSC reserves the right to change or cancel this program at any time without 

notice. 

(2) IDC, “Making Cloud Work Key Role of I/O In The Cloud,” November 2012. 

(3) Analysys Mason, “Enterprise cloud services: worldwide forecast 2012–2017,” January, 2013. 
 

This news advisory contains forward-looking statements that involve risks, uncertainties and assumptions. If 

such risks or uncertainties materialize or such assumptions prove incorrect, the results of HP and its 

consolidated subsidiaries could differ materially from those expressed or implied by such forward-looking 

statements and assumptions. All statements other than statements of historical fact are statements that could 
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be deemed forward-looking statements, including but not limited to statements of the plans, strategies and 

objectives of management for future operations; any statements concerning expected development, 

performance, market share or competitive performance relating to products and services; any statements 

regarding anticipated operational and financial results; any statements of expectation or belief; and any 

statements of assumptions underlying any of the foregoing. Risks, uncertainties and assumptions include 

macroeconomic and geopolitical trends and events; the competitive pressures faced by HP’s businesses; the 

development and transition of new products and services and the enhancement of existing products and 

services to meet customer needs and respond to emerging technological trends; the execution and 

performance of contracts by HP and its customers, suppliers and partners; the protection of HP's intellectual 

property assets, including intellectual property licensed from third parties; integration and other risks associated 

with business combination and investment transactions; the hiring and retention of key employees; 

assumptions related to pension and other post-retirement costs and retirement programs; the execution, timing 

and results of restructuring plans, including estimates and assumptions related to the cost and the anticipated 

benefits of implementing those plans; the resolution of pending investigations, claims and disputes; and other 

risks that are described in HP’s filings with the Securities and Exchange Commission, including HP’s Annual 

Report on Form 10-K for the fiscal year ended October 31, 2012.  HP assumes no obligation and does not intend 

to update these forward-looking statements. 
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